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This job description has been designed to indicate the core nature and level of work performed by employees within this 
classification.  It is not design to contain or to be interpreted as complete list of all duties, responsibilities, and qualification 
required of employee assigned to this job family, as some of these may vary from time to accommodate business needs. 
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About Bentek  
 
Founded in 1985, Bentek is a leading EMS provider of high-complexity, low-volume assemblies to capital equipment 
manufacturers as well as emerging high-tech industrial companies in the semi-conductor, flat panel, defense, solar, and RFID 
sectors. Headquartered in San Jose, California, Bentek services include product design, engineering services, cable and harness 
assembly, box build, large scale and complex system integration and test. Bentek has recently developed an in-house family of 
solar combiner products serving the needs of utility scale and large commercial solar installations. 
 
Job Title: Account Manager, Solar 
 
Title of Immediate Supervisor:  Director of Sales and Marketing 
 
Primary Function: 
 
This position of Account Manager is responsible for managing all aspects of the business relationship with assigned customers 
while ensuring customer satisfaction.  Responsible for developing new business opportunities and ensuring Bentek’s expected 
revenue and profit goals are achieved.   
 
Major Duties and Responsibilities: 
 
We are searching for intelligent, motivated, resourceful, organized, accountable and disciplined Sales Professionals to join our 
growing Inside Sales team. This position supports Bentek clients in all aspects of BOS/Cable product sales and business 
development. Reporting to the Inside Sales Business Development Manager, the primary focus is generating steady, predictable 
and increasingly profitable business revenue that leads to a long-term highly regarded partner relationship. 
  
Responsibilities include:  
1. identifying new client opportunities through industry and marketing channels utilizing world-class service and support skills  
2. supporting client requirements in the RFQ analysis and cost effective response evaluation using a full understanding of product 
features meeting delivery commitments 
3. following Bentek’s business strategy plans by contributing to opportunity development, competitive intelligence, technical 
product feedback and future product requirements. 

 
This individual must demonstrate comprehensive client familiarity and identify and manage the opportunity development funnel 
and meet the assigned customer satisfaction and revenue targets.  This individual preferably has solar specific hardware or project 
development solar sales and or support experience and possess a technical aptitude. Knowledge of SalesForce and all MS 
operating programs is required. 
 
Compensation is based on a salary and unlimited variable commission based on meeting revenue and profitability metrics. This is 
a full-time position and is based at the 1991 Senter Dr., San Jose facility. 
 
Qualified candidates shall submit a resume package that includes relevant experience for consideration. 
 
 
 


